
programming to their viewers. Small cable television systems are at a disadvantage

competing with DBS systems or other telecommunications entities that have the ability to

transmit hundreds of video signals.

The TelQuest applications are in aid of a DBS system that, as part of its business

plan, will enable small cable systems, wireless cable systems, and small telephone companies

to provide subscribers with a competitive alternative to other technologies. A small cable

system will be able to receive multiple channels of digitally compressed programming and,

using vacant channel capacity, or with a modest investment in plant to upgrade capacity,

provide the programming to subscribers. The result is the equivalent of an instant expansion

of channel capacity. No investment in costly compression technology is needed. Little or no

investment in cable plant is needed. The cable operator would merely install set-top boxes to

decompress and convert digital to analog signals. A cable system using these compressed

signals would make a choice of programs, and manage its own marketing program and

subscriber billing. TelQuest intends to use open architecture hardware, allowing consumers

to buy from a greater number of manufacturers and distributors. This proposal is,

essentially, a further refinement of TCl's original concept of Headend in the Sky ("lilTS").

CATA's position on the TelQuest system is consistent with its comments in the recent

Advanced Communications Corporation proceeding. There we emphasized that our support

of Advanced was in furtherance of the eventual deployment on the Primestar satellite for use

in offering HITS. We noted that a focal point of Commission activity for many months had

2



been to alleviate the regulatory burdens on small cable systems to enable them to attract the

capital necessary to compete with other multi-channel video providers. mTS would make

such competition possible and we continue to support that proposal. We note that Western

TCl has fued a similar application with the Commission and CATA intends to support that

application as well. Both TelQuest and HITS are designed to enable small cable systems,

among others, to deliver packages of compressed digital programming to their subscribers.

This permits systems to tailor these packages of programs to the system's individual needs

and capacities. Without the ability to obtain such service, small and rural systems simply

cannot compete with other multi-channel video providers.

TelQuest would provide competition to other DBS systems, enable small cable

systems to compete with DBS systems, wireless systems and telephone companies, and

permit wireless systems to compete with DBS, cable and LMDS systems. Thus this proposal

would provide an infrastructure that would facilitate competition across all current multi­

channel video industries.

By granting the above-captioned applications, the Commission would be promoting

widespread competition. It has been CATA's position that, given the opportunity to

compete, small cable systems will not only survive, but prosper. Of course, the ultimate

beneficiary of competition is the public.

3



CATA strongly supports the TelQuest applications and urges the Commission to give

it favorable and expeditious consideration.

Respectfully submitted,

CABLE TELECOMMUNICATIONS
ASSOCIATION

By:~rt~
Step en R. Effros
James H. Ewalt

CABLE TELECOMMUNICATIONS
ASSOCIATION

3950 Chain Bridge Road
P. O. Box 1005
Fairfax, VA 22030-1005
(703) 691-8875

April 26, 1996
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Third, DO matter how .-.y chalmels a CODIUIDeI' bas, he or she is DOt well served ifthere
is DO local pro....... It is vital that ill tile rush to provide more 8Dd more quantity,
companies not lose trick ofquality. TelQuest buliDess plan iDcludes intearating an
indepeDdent provider's 10Cll pI'OII'IIDJDiDa with diptal, compressed IUltiODal
pI'OII'8!lUning. Once"" ccmsumers win - dley let hiah-quality programming,
including their local favorites, without paying hiaher rates.

Fourth, complDies that ca provide direct-to-home service, as TelQuest will be able to,
fUrther the loals ofURivenal service. TeD oftllon.ads ofCOlllWMl'S are UDable to
benefit from the advances ofsubscription television because ofiDlufticieDt penetration or
line-or-sipt restrictions. Dm service eradicates thole blrriers. Once spin, the more
players competing to offer this kind ofservice (particularly when they are teaming up
with a local provider), the better.

The Television Viewers ofAmerica actively supported the Telecommunications Act of
1996. We continue to support the goals ofthat lepslation by continuing to fight for
increased competition in all communications markets.

We see TelQuest's application as a logical extension of bringing about that competition.
I strongly ur the Commission to grant TelQuest a license to provide this service.

ysubm~

~
Gary rink
President
Television Viewers ofAmerica

cc: Tom Tycz
Joslyn Read
Troy Tanner
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Mr. William F. Caton
AdiRc Secretary
Federal Communications Commission
2000 M Street, NW
Washington, D.C. 20006

RE: Applications ofTelQuest Ventures, L.L.C. for authority to establish earth stations
for operation with Canadian DBS satellites, File Nos. 758-DSE-P/L-96 and 759­
DSE-L-96

Dear Mr. Caton:

As a member of the White House Conference on Small Business, I helped define the
lOlls and priorities of America's small businesses at last summer's conference. One of the
highest priorities we set was increased competition in the communications industry.

The first m.or step toward meetil1l that priority was the passage of the
Telecommunications Act of 1995, a piece of leaislation of the Conference strongly supported.
The next step is seeing the intent of the legislation through and giving more companies a chance
to compete in the communications industry.

I believe that TelQuest, as an entrepl'elleUrial venture, will help level the pJayin, field
for smaller IerVice providers. This kind of competition is exactly what the Act was intended
to promote and precisely the sort of initiative the Confemtee hoped for when it endorsed passage
of the legislation.

The entrance of companies like TelQDest into the video ,.....amminl market will help
ensure small businesses are able 0 compete..tive1y. With TeIQuest in the market, smaller
compIfties will be Ible to offer the lime .mea as the lup cable companies and at
competitive prices. IncIependent cable COIIIpMies will have access to affordable national
programming without folding into one of the large cable conglomerates.



Mr. William F. Caton

"2
...... ..n~ competitive in the IMI'ket his benefits for consumers as well.

More competition mans consumers have more choices, forcing prices down.

I support TelQuest's IpPIication with the PeC .. hope tbat more companies will follow
TelQuest's 1eId in clevelopina business models that allow for more participation by small
businesses.

Sincerely,

'~M' ~.~
10anne 1. Doherty
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Dear Mr. Caton:

Re: Application of TelQuest Ventures, L.L.C. for Authority to
Establish Earth Stations for Operation with Canadian DBS
Satellites, File Numbers· 7S8-DSE-P/L & 7S9-DSE-L-96

RECEIVED

I APR 26 \9',6

Mr. William F. Caton
A.cting Secretary
F«leral Communications Commission
2000 M SttWt, NW
Washington, D.C. 20006

A.pril 26, 1996

I am writing as a past-president ofthe National Association of
Women Business Owners (with over 30,000 members) and II small
business owner, to ask yOIl to approve Te/Quest's application to offer
digital video programming.

...........
7r"-.....
,...QIlU

... ,.....
m r 11 . 'd"
....... e.ur
"1a 11.,._

7 r.. _......,..,.

- ...,...............,.,
r CallIin
:.iz .....

As an entrepreneurial start-up company offering consumers II

choice of cable programming, Te/Quest plans to offer the type of
competition envisioned by the flllthors ofthe Telecommunications Act
of 1996. In fact, companies like TelQuest represent the future of
communications in forging the way for other independents to enter
markets formerly barred to all bllt large, generously capitalized
corporations.

Te/Quest's services will allow smaUer, ind9M".,t able
companies to integrate local PrtJframmi", with a.l!ordtl1Jle, digital,
national prolramming and thus 1Je able to '.6mively cOlftpete in the
market. The presence of a c""',."y prtJVUli", dig/ttll, c.",pressed
programming also lowers entry barriws and start-up costs for smaller
companies. Tlte net result: more "."i".a ,. a c1ulnce to compete
and consumers benefit from a choice ofa!fordable cable prorr.mming.

As a small business owner, 1 am well aware of the obstacles
facing small businesses today. It is critical to allow all

Permanent &k'mpor(lry PCrSOnTl( ,I
270~ II,; W 39TH • OKLAHOMA CITY OK 73112 • •



Pale 2

commu"ictltions provit/ws to enter m",*«s untler the s"",e rules and
at tlte .me time. TlttJt's tlte festest, ftlirest way to spur real
competition and to minimize bureaucratic delays.

Sm"l1hsiness is lite.';.driv;", Amer;canjobs fIII4 econDmic
growth. We simply cannot a§tJN to w.it .ny Ionferlor tlte beMJlts of
the communications revolution: lower prices, new services and greater
access.

TIulnlc you for your consideration. PI.se do "ot aNow the ctlble
companies to use this application as a way to further delay true
competition in the video programming market.

Respectfully submitted,

~~
Terry Neese /
Past President
National Association of JJ'omen Business Owners

TN/sn
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&. ASSOCIATES, PC.
S. AIMs, CPA. MA
C. J"', CPA
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A-w./tIIIilrttu/CPA's
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April 24, 1996

Mr. William F. Caton
ActiDa Seeretal)'
Pederal CommuaicatioDs Commission
2100 M Street NW
Washington, D.C. 20006

•...·ISS·... ,~MD'.'L CO' ! '.1\ ",,,1\1,.,_ CCt.':~'" IVI~fEug"V" iUU.U.....
llu. ..'

mr'uE Of stCR(iAR'1'

Ite: .Applications 01 TelQuat VenlUl'tS, L.L.C. for atIIItority 10 aItIblish 1Il11h IIatIons for
operation with Ca1l4dian DBS sateUiles, File Nos. 758·DSE·PL·96 and 759·DSE·L·96

Dear Mr. Caton:

I am writinl in support of u application by TelQuest Ventures, L.L.C. to provide
satelite video PJ'Oll'l1DlbiD. services to .. b.... competitors in the cable
.artetplace. AlJowiD. a COIDpall)' like TelQueIt to eater tile .artet beaelts small
business owner like myself aad follows the competitive mudate set out by the
Telecommunications Act of 1996.

Last summer, Dearly 2,000 smal.I bllliDeu CJWDerJ~ .,.If met at dae White
He.. to hipJipt dae key ilna for ... '"'''••IS. ODe of 0111' top priorities was
COIDIDuaicatioDS reforms tIlat iDcreued CG........ Now tlaat IefonD ...........
,.1Ied, I am eDOO1ll'aled to see campaaies like TelQDest eDteriD& martea aacI J'I"WicIin.
additional competition.

TeJOtaest's entruce lato fae marbt is a for .. Hnt, I always
"r .....n aa eDtnpreaewial valllre cia of Jaqer COGIpUies.
TelQuest's attempt to ...r the mattet is a stroll. iDdieItioD dlat the saieDite TV
martet isn't for established Dames 0Dly.



---."~"~,......_.~""".

s••_ .., IN) wa.I" TeIOIeIt•• IIUI.-III •••,."r d••t
.... ,..W6nI to fItIM ia ••111,.11II PI a.oa I••.-Ie of
.... _Ie CII.,., .,.....t _ to HII••II
........... ill 8Ider to "r 00 ill ells... capacity IDd priee, wi1Iaout
..... up their _que local proJnmm .

S_1ite "... m'. is Ual for _til.. st....~ TIIQMwt'. a,pIicatloa .._ opportuldties for .aD I8d
powiaJ busiDeaes ill this critical fieJd.

SiDeerely,

Sandra A. Abalos
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April 26, 1996

Mr. William F. Caton
AetiDI Secretary
Federal Communications Commission
2000 M Street, NW
Washington, D.C. 20006

Dear Mr. Caton:

RECEIVED

'APR 261996
FEDEML~T1M COMMISSION

CfFIC£OFSECAETARY

Re: ApplicaJitms ofTtlQunt Vmtures, L.L. C. for tMlIhorlty to attJblish «lrth stlltitms for
operation with Canadian DBS satellitts. File Nos. 758-DSE-PIL-96 and 759-DSE-L-96

As a member of the White House Conference on Small Business, I helped defme the pIs and
priorities of America's small businesses at last summer's conference. One of the highest priorities
we set was increased competition in the communications industry.

The first major step toward meeting that priority was the passage of the Telecommunications Act of
1995, a piece of legislation the Conference strongly supported. The next step is seeing the intent of
the legislation through and giving more companies a chance to compete in the communications
industry.

I believe that TelQuest, as an entrepreneurial venture, will help level the playing field for smaller
service providers. This kind of competition is exactly what the Act was intended to promote and
precisely the sort of initiative the Conference hoped for when it endorsed passage of the legislation.

The entrance of companies like TelQuest into the video programming market will help ensure small
businesses are able to compete effectively. With TelQuest in the market, smaller companies will be
able to offer the same services as the large cable companies and at competitive prices. Independent
cable companies will have access to affordable national programming without folding into one of
the large cable conglomerates.

Keeping small businesses competitive in the market has benefits for the consumer as well. More
competition means consumers have more choices, forcing prices down.

I support TelQuest's application with the FCC and hope that more companies will follow
TelQuest's lead in developing business models that allow for more participation by small
businesses.

Sincerely,

Lynne Behnfield

5301 CentralNE· Suite 1520· Albuquerque, NM 87108 • Phone (50S) 255·7563· Fa. (505) 265·0142 Internet: imatl'i.Ort8S.com
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Mr. W"lUiam F. Caton
AcIDIc SecretaIy
Federal CoauDuDic:ations Commission
2000 M Stteet NW
Washington, DC 20006

DearMr. Caton:

Roe: Applications of'TelQuest Veat'UIIS, L.L.C. (or authority to IIIIblisb eanh stations for operation with
CaDadian DBS satellites, File Nos. 758·DSE-PIL-96 aDd 759-DSE-L-96

As a member ofthe White House CoDfereace OD SIIIIIJ BusiDess. I beIped define the coals aDd priorities
ofAmerica's small busineIIes at last summer's CODference. One of the highest priorities we set was
increased competition in the communications indnstty.

The first major step tOl'vd -ung that priority was the ..... of the TeJecommuDiaItions Aa of'1995.
apiece of legislation the COIIferace stroDaJy supportocl. The next step is ... the iDteDt of'the
lC1islation through and giving more companies achance to compete in the communications iDdusUy.

I believe that TelQuest, as an eotnpreneurial veDlW'e. will belp level the pla:viDB field for smaller service
providers. This kind ofcompetition is exactly what the Act was intended to promote and precisely the sort
of initiative the Conference hoped for when it endorsed passage of the legislation.

The CDtrance ofcom.puies lite TelQuest into the video PropammiDI martet will help ensure small
businesses are able to compete effectively. With TeJQuat in the market, smaller com.pIIIies will be able to
offer the same seniccs as the Jar. companies· and at competitive prices. 1adIpeDdeDt cable companies
,,;n have access to affordable national programming without folding into one of the large cable
conglomerates.

Keeping small businesses competitive in the ....... benefits for CODSWDC1'S as "ill. More~tioD
means consumers have more choices. (orcin! prices down.

I support TelQuest's appliCMioD with die FCC IDlI hapetJllt more compIDies will foUow TelQuest's lead
in developing business models that allow for more participation by small businesses.

SiDcereIy,

~~
Carolyn W. Stephens
President
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'APR 261996
April 24. 1996

Mr. WilJiam P. Caton
Acting Secretary
Federal Communications Commission
2000 M Street, NW
Washington, D.C. 20006

Dear Mr. Caton:

FeDERAL COMM~J1CATIO.'fS COMMISSION
OFFICE OF SECR£TIJiY

RE: Application of TelQuest Ventures, L.L. C. for authority to establish earth stationsfor
operation with Canadian DBS satellites, File Nos. 758-DSE-P/L-96 and 759-DSE-L-96

I am writing on behalf of TelQuest, an energetic, start-up telecommunications finn that typifies
the American entrepreneurial spirit. Unfortunately, this remarkable young company has run up
against a typical obstacle -- opposition from monolithic, long-established cable corporation and
future competitor.

TelQuest has applied to the FCC for an uplink license for its eanh stations. That license will
enable TelQuest to provide competitive Direct Broadcast SateJlite service and programming,
lowering the threshold for market entry by smaller. independent companies. The start-up costs to
these finns would be modest and in return they would receive a broad array ofhigh quality
programming. In other words, TelQuest would let the little guys compete.

Which is why the big guys are opposing the TelQues1 license so aggressively.

As a small business owner. I sympathize with the expensive David and Goliath battle TelQuest is
being forced to fight. This fight is uMecessary. TelQuest is a good company with a worthy
product that would benefit consumers as well as our economy. Depriving this company ofa
license is ofno benefit to anyone except the cable giants.

Most of the great communications inventions ofour time were created in the garaaes and
workshops ofbright, young entrepreneurs. I urge you to give TelQuest a fighting chance to join
those ranks by approving their application for license.

and 'a Hernandez Adams
President
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VM (919) 517-2509

Mr. William F. Caton
Ac:tiq Secretary
Fedm1 CommUDications Commission
2000 M. StrIe1, NW
Washington, D.C. 20006

Afd126, 1996
DIIi\JJ-1I1ry bM4 RECEtVED

'APR 261996

Re: Applications o/re/Qu,st Ventures, L.LC.for 0IIlhor/1)I to ,stablislt earth stations/or operation with
Canadian DBS satellites, File Nos. 758-DSE-PIL-96 and 759·DSE-L-96

Dear Mr. Caton:

I am writing in support ofIII applieatioa by TeIQuest Veatuns. L.L.C. to pnMde satellite video
programming services to small business~ in die cable 1D8IletpIIce. Allowing a company like
TelQuest to enter the market benefits small business owners like myself'and follows the competitive
mandate set out by the Telecommunications Act of 1996.

Last summer, neatly 2,000 smaU business owners, including myself. met at the White House to hi&hU,ht
the key issues for small busiJJess. One ofour top priorities was commuaicatioD l'IIfOl'l'Dl abat iDcreued
competition. Now that refonn legislation has passed. I am encouraged to see companies like TelQuest
enter markets and providing additional competition.

TelQuest's entrance into the market is a double ",ill for small businesses. First, I always cheer when an
entrepreneurial venture challenges the cominaace oflarpr coaapuies. TeJQucst's attempt to enter the
market is a strong indication that the satellite TV marker isn't for established names only.

Second, and equally important, TelQuest's buiDeu IDOCkl alkrws smaUer, indepencIent service providers
to thrive in a competitive environment \1\ithout becoming an aflUiate orallrJer cable COIDpIDY.
Independent providers need access to digital, national proJI"IIDIDing in order to match larger companies in
channel capacity and price, witbout giving up their unique local programming.

Satenite tele\ision programming is a market with tmneDdous potential for small busiaess. Approving
TeIQucst·s application means more opportunities for small and growing businesses in this critical field.

DU:ls
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April 24. 1996

Mr. WIlliam F. Canton
ActIng S8cret8ry
F.... Communications Commission
2000 M Street, NW
Washington. D.C. 20006

1tE: ApfJIlcRion. ofT.,....,V.,."., LoL.C. ,.,......."., .. ..." ..h .""...,.". for
opetWtIon with C,n,dltn DeS .,te"Ife., FIle No.. TN-DIE·PIL·" ,nd TIt-DIE·L·t.

Dear Mr. Canton:

f am writing in support of an appfication by TefQuest Ventures. L.L.C. to provide satellite video
programming services to small buslness com,etltors In the aIbIe marketplace. Allowing a
company like TelQuest to enter the market benefits a small business owner like myself and
follows the competitive mandate set out by the Telecommunications Act of 1996.

Last summer, nearty 2.000 small business owners including myself met at the WhIte House to
highlight the key issues for small businesses. One of our top priorities was communications
reforms that Increased competition. Now that reform legisIatfen has passed, I am encouraged
to see companies like TelQuest entering markets and providing additional competition.

TelQuest's entrance into the market is a double win for small businesses. First, I always cheer
when an entrepreneurial venture challenges the dominance of larger companies. TeiQuest's
attempt to enter the market is a strong indication that the satellite TV market isn't for established
names only.

Second, and equalty important, TelQuest's business model altews smaller. Independent service
providers to thrive in a competitive environment wtthout becoming an afftHate of a I.-ger cable
company. Independent providers need 8CC8IS to digital, netIor* programming In order to match
larger companies in channel capacity and price, without giving up their unique local programming.

Satellite television programming is a market with tremendous potent.., for Sl'n8tl business.
Approving TelQuest's application means more opportunities for small and growing businesses in
this critical field.

Vivian L Shimoyama
President

1219MORNIN:;SIDE DRIVE, MANMATTAN8fACH CAUFORNIA 90266

TEL:310J 5..5·53'5 .. FA)/, (310) .s..5·057..



Stella Black
Real Property Consultants. Inc.

134 North LaSalle Street, Suite 1208
Chicago, Dlinois 60602

(312) 701·0079
(Fax) (312) 332-5883 April 26, 1996

::~Caton REeENEO
Fedenli Communications Commission " 6~
2000 M Street, NW ' ..PR '". r'
WubiRJton, D.C. 20006 .' __"aCN1.?t\SS\.i

fSt'J''-COt.\i·i\~f u~Cl\i.1;5\'<
Re: A/JpIieatiOlU ofT.1Qw8 V.."..s, LLC.for autIIrJrlt)' tof.'" tItII1h stationsfor
operation with Canadian DBS••/lites. File Nos. 758-DSE-PIL-96 and 759-DSE-L-96

Dear Mr. Caton:

I am writing in support of. application by TeIQuest Ventures, L.L.C. to provide satellite video
programming services to small business competitors in the cable marketplace. ADowina a
complDy like TelQuest to enter the market beneftts smaD business oWller like myselfand follows
the competitive mandate set out by the Telecommunications Act of 1996.

Lat summer, nearly 2,000 smIIl business owners includiDa myselfmet at the White House to
hiPJiPt the key issues for smIII businesses. One ofour top priorities wa communications
reforms that increased competition. Now that reform ....ion has passed, I am encouraged to
see companies like TelQuest entering markets and providing additional competition.

TelQuest's entrance into the market is a double win for small businesses. First, I always cheer
when an entrepreneurial venture challenges the dominance oflarger companies. TelQuest's
attempt to enter the market is a strong indication that the satellite TV market isn't for established
named only.

Second, and equally important, Te1Quest's business mNe1 allows smaller, independent service
providers to thrive in a competitive environment without becoming an afltiate of I lqe cable
company. Independent providers need access to cfiPtal, national pr'OII'IJDIl1in in order to match
larger companies in channel capacity and price, without Jiving up their unique local propamming.

Satellite television pJ'Oll'llllriDa is • market with tremendous potendal tbr smaU business.
Approving Te1Quest's application means more opportunities for small and growiag businesses in
this aitical field.

Sincerely,

;}tw~ ~{~
Stella Black
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April 26, 1996

Mr. Witfiam F. Caton
Acting Secretary
Federal Communications Commission
2000 M Street, ftNI
Washington, DC 20006

Re: Applications of TelQuest Ventures, L.L.D. for authority to establish earth
stations for operation with Candaian DBS sateflites, File Nos. 758-DSE-P/L-95 and
759-DSE-L-96.

Dear Mr. Caton:

This letter is in support of an application by TelQuest Ventures, L.L.D. to provide
satellite video programming services to small business competitors in the cable
marketplace. Allowing TefQuest to enter the market benefits small business owners
like myself and follows the competitive mandate set out by the Telecommunications
Act of 1996.

Last summer, nearty 2,000 small business owners inctudlng myself met at the White
House to highlight the key issues for small business. One of our top priorities was
communications reforms that increased competition. Now that reform legislation has
passed, it is encouraging to see companies such as TelQuest entering markets and
providing additional competition.

Their attempt to enter the market is a strong indication that the satellite TV market
isn't for established names only and their business model allows smaller, independent
service providers to thrive in a competitive environment without becoming an affiliate
of a larger cable company.

There is a tremendous potential for small business in satellite television
programming. Approving their applicaiton means more opportunities for small and
growing businesses in this critical field.

Sincerely,

Ja t Harris-Lange.
President

Muting. Event cl Association Martll,eJflent SplCUJlistS

1001 W. Jasmine Drive, Suite G • Lake Park, Florida 33403 USA • Phone ~71848·S066 • Fax 4071881·7364
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Mr. William F. Caton
Adine Secretary
Federal Communications Commission
2000 M Street, NW
Washington, D.C. 20006

Dear Mr. Caton:

Re: Applications of TelQuest Ventures, L.L.e. for lIuthority to es""'lish ttn'th
stations for operation with Carurtlilln DBS satellites, File Nos. 758-DSE-P/L-96 and
759-DSE-L-96

I am writing today on behaH of TelQuest, a enereetic, start-up telecommunications
firm that typifies the American entrepreneurial spirit. Unfortunately, this
remarkable young company has run up against a typical obstacle -- opposition from
a monolithic, long established cable corporation and future competitor.

TelQuest has applied to the FCC for a uplink license for its earth stations. That
license will enable TelQuest to provide competitive Direct Broadcast Satellite
service and programming, lowering the threshold for market entry by smaller,
independent companies. The start-up costs to these firms would be modest and in
return they'd receive a broad array of high quality programming. In other words,
TelQuest would be the little guys compete.

Which is why the big guys are opposing the TelQuest license so aggressively.

As a small business owner myself, I sympathize with the expensive David and
Goliath battle TelQuest is being forced for fieht. And I r«osnize how unnecessary
that fight is. TelQuest is a good company with a worthy product, a product that
would benefit both consumers and the U.S. economy. Depriving the firm of a
license benefits no one but the cable giants.

Most of the great communications inventions of our time were created in the
garages and workshops of bright, young entrepreneurs. I urge you to give TelQuest
a fighting chance to join ranks by approving their application for a license.

Sincerely,

a.'6/1I/~~
Carol H. Johnson, Pres.

3380 Monroe Avenue, sune 106/Rochester, N.Y. 14618 (716) 381·8750
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Delivered by hand

Hr. William F. Caton
Acting Secretary
Federal Communications Commission
2000 M Street, NW
Washington, DC 20006

Dear Mr. Caton:

'APR 26 J996

on Saall Business, I
of America'. ..all
One of the highest

in the communications

Re: Applications of TelQuest Venture., L.L.C. for authority to
establ ish earth stations for operation with Canadian DBS
satellites, File Nos. 758-DSE-P/L-96 and 759-0SE-L-96

As a member of the White House Conference
helped define the goals and priorities
businesses at last summer's conterence.
priorities we set was increased competition
industry.

The first major step toward meeting that priority was the passage
of the Telecommunications Act of 1995, a piece of legislation the
Conference strongly supported. The next step is seeing the intent
of the legislation through and giving more companies a chance to
compete in the communications industry.

I believe that TelQuest, as an entrepreneurial venture, will help
level the playing field for smaller service providers. This kind
of competition is exactly what the Act was intended to promote and
precisely the sort of initiative the Conference hoped for when it
endorsed passage of the legislation.

With TelQuest in the market, smaller coapanies will b. able to
offer the same services as the large cable companies-- and at
competitive prices. Independe.nt cable companies will have access
to affordable national programming without folding into on. of the
large cable conglomerates.

I support T.IQuest's application with the FCC and hope that more
companies will tallow TelQuest'a lead in developing busin.ss models
that allow for more participation by a.al1 bUBin.a.es.

C;YZ;~£-u
Kathy Donoghue {)
General Partner

707 C."usa Creek Road.A Burr.lo, New York 14227.A (716) 893-9905.A Fa" (7)6) 893-0844
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J)eIiwnd by Hand

Mr. William F. Caton
ActiDa Secmary
F~ Communications Commission
2000 M Street, NW
WubiDaton, D.C. 20006

Dear Mr. Caton:

APR 26 1996

Re: Applicotions ofTelQwst Ventures, LL.C. for .thortf)' to eI'lIblish earth stations for operation
with Canadian DBS sate/ites. File Nos. 758-DSE-PIL-96 and 759-DSE-L-96

As a member oftile White HouseC~ on Small Business, I helped define the ps and priorities
of America's small busiDesses at last summer's conference. One of the highest priorities we set was
increased competition in the communications industry.

The first major step toward meeting that priority'was the PUIIF of the Telecommunications Act of
1995. a piece ofleaisJation the Conference stroDalY supported. The next step is seeina the inteDt of the
Jeaislation through and giviDa more companies a chance to compete in the communications industry.

I believe that TelQuest. as. entrepreneurial venture. will help level the playing field for smaller service
providers. This kind of oompetition is exactly what the Act was intended to promote and precisely the
sort of initiative the Conference hoped for when it endorsed passage ofthc legislation.

The entrance ofcompanies like Tel Quest into the video propanunina market will help ensure that small
businesses are able to compete cft'cctively. With TclQuest in the market. smaller companies will be able
to offer the same services as the large cable companies - and at competitive prices. Independent cable
companies will have access to affordable national programming "ithout folding into one of the large
cable conglomerates.

Keeping small businesses c.c:lmpCtitive in the market has benefits for the consumer as well. More
competition means consumers have more choices. forcing prices down.

J support TelQuest's application with the FCC and hope that more companies will follow TelQuest's
lead in developing business models that allow for more panicipation by small businesses.

Whitney Johns

NltlonsBmk Plaza, Suitt' 2025
414l'nion Street
Nashville. Tennessee 3i21Q
fax 615·2)4·18~ Phone 615·2)4·141'1
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April 26, 1996
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DcJiyertcl by band

Mr. William F. Caton
Acting Secretary
Federal Communications Commission
2000 MStreet, N.W.
Washington, D.C. 20006 FrOERAt CO!'!:'lU":!CiAt:"~I" '"

ItrOfo£~ -/'" ~ .,r:',fI.f.",'·'
II. n ..r; 'til' StCk~J.I:'\I'. '".

Be: AppUeations O/TelQwst VlntUres, L.L.C. /tN tIIII/ttJrlty to atiIIHish ItIrth sttItlonsfor ,l;l,'/.

operDJion with CturlJdian DBS stllellites, File Nos. 758-DSE-PfL.96 twl759-DSE-L-96

Dear Mr. Caton:

As a member of the White House Conference on Small Business, I helped define the goals and
priorities of America's small businesses at last summer's conference. One of me highest
priorities we set was increased competition in the communications industry.

The first major step toward meeting that priority was the passlle of the Telecommunications Act
of 1995, a piece of legislation the Conference strongly supported. The next step is seeing the
intent of the legislation through and giving more companies a chance to compete in the
communications industry.

I believe that TelQuest, as an entrepreneurial venture, will help level the playing field for smaller
service providers. This kind of competition is exactly what the Act was intended to promote and
precisely the sort of initiative the Conference hoped for when it endorsed passage of the
legislation.

The entrance of companies like TelQuest into the video pJ'Olfammifta market will help ensure
small businesses are able to compete effectively. With TelQuest in the market, smaHer
companies will be able to offer the same services as the larae cable companies-and at
competitive prices. Independent cable companies will have access to affordable national
programing without folding into one of the large cable conglomerates.

Keeping sman businesses competitive in the martet has benefits for consumers as wen. More
competition means consumers have more choices, forcing prices down.

I support TelQuest's application with the FCC and hope that more companies will follow Tel­
Quest's lead in developing business models that allow for more participation by small business.

~~~
Barbara Davis Solomon
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Failure to
co :' unicate ,.; I. ,f" ,
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When Telesat Canada's Aoik El satellite went down last month, broadcast customers started
asking questions about the company's renability and its plans to seD most of the space on
future satellites to American users. They're still waiting for the answers.
If_Ml-. The Aaik £1 iIiIlft. TeIeAt IroPic:aDy.Jnaoblusllywbeftin-mfatf"lbaIttpotaIRSODRdaat
Me......... ex b'. dint .... bd tail1ue iu Ic.t COII1IJUIk.atio is Ibe a-J. IMt J.-, Ie ,,~ canirr
11Ie lWariIIl'w! iIur~ was noIab!e DOt DIlly ... Tdeat isa't S1fbIcaword. •Ma~"i.''-''c.rp.'"
On~ 26, ICa I.-e -.lisIen- irs iutIot:di3le imIK1. but: Its tirftiDe. "Maybe~~I_.~w." 0S6IliI3'-'1IO an' the..U.s.
ing to aD audio filecl in the· c:oIIIrOl The JIibe. which Cltlted the .... 8aIB one iDdaBtIy 11'0eruer...... orIIM ..
foom ofc.-SIkIIk eo.nu- lilt to Jose about lWOChlnIs of iIs wbJ ami':~daiDc...., cJaBuw:e 1a0'-' , c. whEh
mcalions Inc."s .. in....... cbawI apeeiIr. caueed (lIIpifBtions coutrohnd it" COiIfI.e-w. spIt'e tar1IIt
Toronto wilen I SII'aIWe ...s sud- iIt the control IOOaJ6 of an Its C1& Under the u.s. parbien ~_ -GIt'i1etI'" wbs
denly ClIne CM!J'dJe........ tomtrs. Tete (4nw,,'" .'1 •Inc." T-..I· Ed ita .... to....

"I~ 'Gee. ....... Ike ADcI £be fact dill: it came Jess d-. TeIeQaest v--. u.c. Tdewat mad ...... .-It let. sa.rs
tM same __ • __wilen 1be a week atler tile company remIIed hope. to put satelila ill two of YidIaeI BiDder. aaictaut deputy
sateDile wad dow lilt tinIe,•• 8IJ'S p1Im to launch hlrnew sate1BteLat e-Ia', da:Id ..-ce ... 1IRd ~afilduJlrJ'.
~CQD's"S8bI.aIItdiltdDI afopera. :.m~1y &coo mil~on ~ poims from .-hich IIlIIeIIites can .....,_oaeWID~IEtIDlkJe
tioDs. AmeriI:ID J*1Den, IS caa". be8n dowa aw.raII.... tile of ...... he IIJ9. "'We-we haJ

Lane. who ..niIors 1IIMs of T~ IMn! t&8a .litde dilbess.. iaI area k AlMIra to dIOIe erlIiIII s10bt iJr 13 Jftn and
screens "·.k,ic lite 1V .... CaDada's only domestic sat_ MeJIioo md fnn.a..u to 1\IenD Wf:-'W'-dat1D1llllref'lIItitSt
CaArom _10 iIs cable a. COIIIPID11s......for~ IGco. in hi_estate tv. 1IIJNr.·
tamers, 111m ,..It..... culling semi cIeIIs to ~U off va. Telesat 1lIOUIIl bmdt " IMIcb- 1IMked..DO one piped .....TeIe-
confirmed. ., looked tip at tile able !pICe III Amedcaos. In...... iag the Dell ...... of I ,niH Sll"s .... etm dIouah Ir~
llCfmts;' it_ .. lee the last" for~ &naadna 10 ret tMa~ wllhnut haiIle b CDIII: ap wIIh 81.6 ~hen the h lime .... Ciliaii­
thmt turn bbdc. Then I felt my.... aloft. the Amertcam~ bIIioo eulftly on ib awn. For their aD aditI! space was etIIrIIIatIed b-

.. stop." _. . WMIld get JDOCtt of the broedc Min. part, TCI aad~~
s1aI9. Of tJausponden, on the oatd- 8ttts' to y.....le
lites. spoe. now~ same in the- US.
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